Key Sales Skills Get started

Fundamentals

of Selling

Sales for
Non-Sales People

Build on your skills

Technical skills

Successful
Selling Techniques

Soft skills

Consultative Selling

Prospecting
and Networking

Developingand
Delivering Winning
Sales Pitches

Specific Sales Skills

Memorable
Sales Presentations

Sales Negotiation

Leadership Sales Teams

Motivating
and Understanding
Sales Teams

Telesales with a
Competitive Edge

Your Sales Team to
Deliver Sales
Success

Grow your accounts

Take your skills
to the next level

If you have a few large accounts

Managingan¢

“ Bid and
Developing

Tender Management
Key Accounts

If you have many small accounts

Stepping

up to Account Selling

the Board

Management

NLP for

Sales People




